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FEATURES OF DEVELOPING A MARKETING COMPLEX FOR IT PRODUCT

AHHOTaumA. PackpbiTa CyLHOCTb KOMMIIEKCa MapKeTUHra, BblaeneHbl 0cCOBEHHOCTU ero pas-
paboTKM 1 onMcaHbl aNeMeHTbl KoHuenuun ans IT-npogykTa.
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Abstract. The essence of the marketing complex is revealed, the features of its development
are highlighted and the elements of the concept for an IT product are described.
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B HacTosiwee Bpemsa npeanpuaTna U opraHu3aumm He MoryT pesynbTaTUBHO
dyHKUMOHUpoBaTbL 6e3 pa3paboTkm komnnekca MmapkeTuHra. Yem nyywe paspaboTaH
KOMMNIIEKC MapKeTuHra, TeM adpdpekTuBHee byaet OeATenbHOCTb NPeanpuUsaTUS Unm
opraHmsauun. Komnnekc MmapkeTuHra unm KoHUenumnsa «MapKeTUHr-MUKC» BbICTynaeT
Kak OCHOBHOW anemMeHT BusHec-ctpaTernu.

KomMmnnekc mMapKkeTuHra — COBOKYMHOCTb YNpaBfieHYECKUX 3N1eMEHTOB Mapke-
TUHIOBOW [eATeNbHOCTU OpraHusauuu, MaHunynupyss KoOTopbiMM OHa CcTapaeTcs
Hauny4wnm obpasom yaoBneTBOpuTbL NOTPEBHOCTU LeneBbiX PbIHKOB [1].

basoBas mMogenb KoMmnfekca MapKeTUHra COAEPXMWUT YeTbipe rfaBHbIX ane-
MEHTa, NO3TOMY MHa4e OaHHYI KOHLUenuuio HasbiBatoT ewe «4P»: 1. MNpoaykT (prod-
uct). 2. LleHa (price). 3. Mecto npogaxwu (place). 3. NpogswxeHue (promotion).

NT-oTpacnb sBnsieTcs OMHaMUYHO pasBMBalOLLENCS OTpacibi, B KOTOPOW
HabngaeTcsa NOCTOSAHHOE BHeApeHMe MHHOBALUMOHHBLIX NpoAykToB U ycnyr. [Npo-
rPaMMHbIE MPOAYKTbl SABMASKOTCSA CMOXHBIMW  TOBapaMu, WMEKLWMMU  Hay4YHO-
TEXHOJSTOrMYECKYI0 NPUPOoAY, Y KOTOPbIX B OCHOBHOM OTCYTCTBYET (PU3NYECKUA HOCU-
Tenb, NO3TOMY OHU HEe UMEIT reorpadmuyeckon NPUBA3KM HU K MPOU3BOACTBY, HU K
notpebneHnto [2]. Janee nonbiTaemMca onucatb KOMMSEKC MapkeTuHra ans IT-
npoAyKTa no nNpeacTtaBfeHHbIM Bblle 3fieMeHTaM.

Xapaktepusys IT-npogykt, HeobxoaAnMO onmncaTb ero acCoOpTUMEHT, XapakTe-
PUCTUKM U Ka4yecTBa, AaTb NepeyveHb COMyTCTBYHOLMX YCAYr, NMOCKOMbKY KNUeHTa Mo-
XeT MHTepecoBaTb He TONbKO pa3paboTka IT-npoaykTa «C Hyns», HO U TeCTUpoBa-
HWE N KOHTPOJSb KayecTBa YXKe roTOBbIX NPOrpaMMHbIX PEeLLEeHU, UX MOgepHMU3auUns,
paspaboTka/nepepaboTka Nonb3oBaTENLCKOrO MHTEPENca n gusarHa n ap. 3aecb
Xe HeobxoaMmo onpeaennuTb LeneBoro notpebutens IT-npogykra: T.e. 3TO MOXeET
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ObITb NPOAYKT B cucteme «B2C» («busHec ana omsmnyeckoro nuuax») Unu nNpoaykT B
cucteme «B2B» («busHec onsa 6usHecay).

LleHoobpasoBaHue npu peanusaumn IT-npoaykra UrpaeT BaXKHEWLUYO poSib,
T.K. NpU POPMUPOBAHUN LeHbl pellaeTcs 3ajadva — MnokasaTb KOHKYPEHTHble npe-
nmyuwectsa IT-npoagykta. Npu onpegeneHnn LeHbl HEO6XOOUMO YyYnTbIBaTbL LIENeBo-
ro notpebutens IT-npoaykta. B 3aBMCMMOCTU OT 9TOro UeHbl ByayT ycTaHaBNMBaThb-
CA NO-pasHOMY: ANs (PU3MYECKUX NUL, YYUTbIBAETCH MUHUMAanbHas LeHa, CKUOKW,
KaW63kK. [Ana GusHeC-KNMeHTOB LieHa JOIMKHa NoKasblBaTbh LEHHOCTb, KOTOPYH MOny-
4nT BU3HEC NPU NONb30BaHUKN AaHHbLIM IT-NPOAYKTOM, HO B TO Xe BPeEMS OHa A0JSPKHa
ObITb KOHKYPEHTOCMOCOBHOMN.

Xapaktepusysa MecTo npofaxu, onpeaensatT KaHanbl cbbita, Bug AMCcTpubb-
IOUUK 1M peLLaroT apyrne 3agadun, KoTopble BAUSIOT Ha OOCTYMHOCTb MPOAYKUUN Le-
nesoun aygutopuun. lNpu peanusaumm komnaHmen koHuenuun B2C vawe Bcero BoO3-
MOXHO MCMOMb30BaHWE CneaylLmx KaHanoB pacnpegeneHus: npogaxa yepes Top-
roBble CeTU N pasMeLleHne NpoAyKTOB HernocpeacTBEeHHO B ceTu MHTepHeT ¢ BO3-
MOXHOCTbBIO UX CKauMBaHUS KNMEHTaMmn nocne ocyliecTeneHus onnarbl. [Mpn peanu-
3auum KoMmnaHuen KoHuenuuu B2B npogaxa IT-npoaykToB MOXET OCYLLEeCTBISATbCA
Ha PM3NYECKMX HOCUTENAX, Yepes canTbl ceT NHTEepHeT, Yepes NocpeHUKOB.

MpoaBmxeHue IT-npogykta B OCHOBHOM NPOU3BOAUTCA C NpuMeHeHnem WH-
TepHeT-UCTo4HMKOB. OCHOBHBIMW MHCTPYMEHTaMM 34ecCb ABMSTCHA 0630pHble CTa-
TbM — Ha canTax, B 6norax; oby4varoLwmne Kypcbl; npe3eHTaumm; nyénukaumm npecc-
PEenn3oB; CTOPUTENINHI; KOHTEKCTHaa peknama; SEO, SMM; nonesHble paccbisikuy,
AanKecTbl U HANOMWHAHWS; BeAeHe coobLecTB B coLmanbHbIX CeTAX; Npodunun B
npodeccuoHarnbHbIX coobLecTBax; y4acTne aKCnepToB B AMCKYCCUSIX; OTpacrieBble
Katanoru; pevuTuHrn Takke HeKOTOpble KOMMaHUU MPUMEHSAIOT TakOW WHCTPYMEHT
npoaswxeHus IT-npoaykTa kak GU3Hec-kencbl, OCHOBHAsA 3ajaya KOTOpbIX onucaTb
npobnemy, KoTopas BO3HMKIA B BUPTyasnbHOW KOMMAHWW, U HarnggHoO nokasaTb ee
pelleHne Ha ocHoBe pa3paboTkm cooTBeTCTBYOLWeEro IT-npoaykTa.

Takum obpasom, ycnex IT-komnaHum Ha pbiHke obecneynBaeTcs 3PHEKTMBHO
NpoayMaHHOM MOMUTUKON MapKETUHIOBOW OeAATEeNnbHOCTU, KoTopas AO0ShKHa Haubo-
nee NoJsIHO OXBaTbIBaTb BECb KOMMEKC MHCTPYMEHTOB MapKeTUHra.
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